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Instructor
Information

Behavioural economics is a relatively new field within economics. At its core is a strong interdisci-Course
Objectives plinary approach to modelling economic decision making. Our focus in this course will be to expand

on the model of choice covered in the Master’s microeconomics courses of the first semester to incorpo-
rate two robust empirical findings about economic behaviour: (i) that people are boundedly rational;
and (ii) that people frequently behave in other-regarding ways. The topics to be covered are: risk
attitudes with bounded rationality (topic 1); risk preferences under exposure to stress and violence
(topic 2); rational altruism and and altruist punishment (topic 3); trust and social cohesion (topic 4);
and emotions and decision making (topic 5).

ECO6007F (Microeconomics II) or equivalent or at the discretion of the Graduate Convenor. StudentsCourse
prerequisites not registered for an Economics Master’s programme will need permission from the graduate convenor.

Course
Requirements • Assignments (topics 1-2): 20%

• Seminars (topics 3-5): 30%

• Final exam: 50%
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